
 

 

Auto Reporting 

Key Features: 

1.  Saves you and your sales team time by emailing reports to you whenever you want them, automatically. 

2. Managers can create an auto report that will be sent to sales team members. 

 

Why Use Auto Reporting? 

1. Every Thursday at 2:00 your sales team 

receives a list of contacts that are overdue to 

be called.  This gives them time to catch up on 

missed calls before the end of the week. 

 

2. Every Monday at 7:00, Sales Manager’s 

receive Activity reports for each of their sales 

reps for the past week. 

 

 

3. On the 1
st

 of the month, the President, the VP 

of Sales, all Sales Managers, and your sales 

team, receives the Salesperson Performance 

Report for the previous month.  This details 

each salesperson’s sales, unique contacts 

called on, calls and visits made, along with 

other statistics. 


